Grow your Practice! Marketing Essentials to Help You Attract New Clients 
Learning Objectives:

By attending this course, attendees will learn how to create a compelling ProAdvisor profile on the “Find-a-ProAdvisor” website, how to quickly set-up your own website including best practices on design and content presentation, and learn about additional services you can offer your clients beyond QuickBooks consulting.  This will be a fun and interactive course, designed to help attendees build confidence in the area of marketing and get them thinking “outside the box”.  Attendees will leave with valuable tips and tricks from marketing experts designed to help them market and grow their practice and get the most out of  their QuickBooks ProAdvisor membership.
The course is taught by Intuit Marketing Professionals.  
Course Outline:
The course is designed to cover 4 key areas focused on helping you market and grow your practice as a QuickBooks ProAdvisor and Accounting Professional.   
· Get the 10 top tips to create a KILLER “Find-a-ProAdvisor” profile
· Get the inside scoop on what small business owners are looking for in a ProAdvisor and what barriers prevent them from contacting you.
· Get tips on increasing the effectiveness of your profile and how to attract more clients.
· Learn how to easily create your own website with Homestead (an Intuit company) 

· In today's world, having an effective website is one important way you can gain exposure and attract new clients.  Did you know that as a ProAdvisor, you are entitled to a free website for one year?  You may already have a website, but find working with a web developer to be expensive and/or problematic.  
· We will actually create a Website for one of the attendees to demonstrate how easy it is to get started.
· Learn Best Practices to incorporate on your Website

· By looking at several websites together, we’ll discuss what best practices you can use on your own website to differentiate yourself with prospective clients, and better serve your current base of clients.

· We’ll provide you with a website “best practice” checklist to help you think through page layout, content presentation and functionality.

· Discover additional services to offer your clients beyond QuickBooks
· Using case studies and a blend of demonstration and discussion, we’ll review areas of specialization that you may want to consider to expand your services and differentiate yourself and your practice.  
Who Should Attend?
This course is designed for current QuickBooks ProAdvisors and accounting professionals who may be considering becoming a QuickBooks ProAdvisor.  

Course Level: Basic 
Recommended CPE: 2 Hours
Prerequisite: None

Advance Preparation: None
Delivery Method: Group-Live
Field of Study: Specialized Knowledge and Applications 
